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Introduction

Finding customers and growing sales can sometimes
feel like a tough challenge, but there are ways to get
better results with less effort.

At Data Bubble, we have worked with many clients over
the years to grow their sales fast, using proven
techniques and marketing channels - and we are
delighted to share some of our knowledge with you in
this short eBook!

If you have any questions about how to use these proven
techniques, or would like to talk to us about how we can
help, contact Joanne on 01274 965411 or via email at
joanne@databubble.co.uk

1. Reach out to an established audience

A great way to reach out to as many
people in your target audience is to
promote your business through
established audiences

To grow your sales fast, you need to reach out to as
many people in your target audience as possible, and if
you arent an established business with thousands of
contacts then it can be a lot of work building or
contacting so many people.

Even if you are an established business, the chances that
most of your contacts are also your target audience and
are ready to buy, are remote.

A great way to reach out to as many people in your
target audience is to promote your business and what
you offer through already-established audiences.

There are lots of complementary businesses out there
that have podcasts and other channels that they use to
reach thousands of their followers, who are also your
target audience. And the great news is that these
businesses are always looking for people like yourself to
feature on their platform, and to talk about the benefits
of what you do.

Fitness instructors provide great tips that large gyms
want to feature in their newsletters and podcasts, while
bookkeepers provide great tips that business coaches
can include in their weekly interviews.

There are plenty of examples where a business can
showcase its knowledge and expertise to an existing
audience that has been built by another company.

Make a list of potential companies that you can
approach and offer to do an interview or chat for free.
Make sure to add value and include tips and insights that
will help their target audience.



mailto:joanne@databubble.co.uk

/ Ways to Triple Sales in 30 Days

2. Build sales with existing customers

Did you know that most customers only know about a
quarter of the products and services you offer?

This figure varies depending on the type of business and
services you have, and for some businesses, the figure
can even be lower!

Imagine if you offer 4 products at £100 each (let's keep
the maths simple!) and a customer currently only knows
about, and buys one of your products.

He or she might not want all of your products but, if they
buy just one or two of your other services, then you have
doubled or tripled sales without having to find another
customer!

And it's even better than that! Research shows that it's 5-
25 times easier and cheaper to sell to existing customers
as they already know who you are, and they trust your
brand.

Research shows that it's 5-25 times
easier and cheaper to sell to existing
customers as they already know
who you are and trust your brand

There are various ways to promote your other products,
and a great way to do this is to create a spreadsheet
with a list of customers and products that they currently
buy (see the customer/product matrix example below).

You can then run an email marketing campaign to your
customers, providing them with insights and the benefits
of the products that they don't currently use.

A customer/product matrix in a spreadsheet:

Product A Product B Product C
Customer 1 X X
Customer 2 X
Customer 3 X X

Another way to increase sales with existing customers is
to offer an ongoing subscription service.

This can convert the customer who spends £50 oncein a
while from an occasional purchaser to an ongoing
monthly client, with revenue coming in regularly for you.
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3. Use Google

According to Search Engine Journal,
over 90% of online experiences start
with a search engine.

There are various ways to get found on Google, but
many businesses underestimate the power of appearing
in Google Search results. They dont realise how
frequently ‘ready-to-buy” customers are searching for
their services on Google.

According to Search Engine Journal, over 90% of online
experiences start with a search engine. If 2,000 people
search for your product every month then thats a
potential 2,000 customers every month that could be
finding you on Google, and buying from you.

The two main ways to appear high up in Google search
are to run a paid Ads campaign and to optimise your
website for search results (what's commonly referred to
as SEO).

Google Ads is a way to appear in search results quickly
but does cost money on an ongoing basis. SEQ, however,
can give you a great return on investment, but it's not
guaranteed to give you results straight away.

4. Use Facebook Groups

There are plenty of Facebook Groups that have
thousands of members interacting regularly. If you can
find the right group where your customers hang out and
are engaging with the content, then some simple posts
can help raise awareness of your brand.

A single post to a group of over 5,000 members is likely
to be seen by hundreds of people in the first 24 hours.

Some groups are full of promotional posts and might not
be that effective for you as most members are busy
selling and not really engaging with the content. If,
however, you join 4 or 5 Facebook Groups that have
potential and send out some useful tips and some
occasional special offers, then your potential customers
are more likely to buy from you.

5. Build a referral system

How would you like a sales team of 20 people working
for you, for free?

Sounds great, but is it really possible? Having other
people promote your business is a great way to reach
more people at a lower cost and with less effort.

It's not strictly free as a referral programme usually
requires offering a commission or referral fee, but it's still
a lot cheaper than hiring a salesperson (or even 20
salespeoplel).

Create a referral offer and promote it to your contact list,
including your existing customers. If your customers love
what you do, then they are more likely to promote your
services - especially if there's something in it for them!

Top tip: If you are invoicing customers regularly, add an
offer at the end of the invoice that says something like
“Want 10% off your next invoice? Refer one paying client
and save money on your next invoice”. This is a great
prompt for them to think about saving money, just when
they are about to pay for your services!
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6. Use email marketing

Email marketing is proven to yield
returns as high as 3,800%

Email marketing is proven to yield returns as high as
3,800%. To put that into perspective, you spend £1 on
email marketing and get back £38. This makes email
marketing sound like a no-brainer! (and that's because it
ish).

Email marketing continues to be effective and is still
today, the number one form of communication (even
Facebook emails you regularly about updates.. how
does that work?).

At Data Bubble, we offer large contact lists of potential
customers for very affordable prices. Theres no need to
waste months building up your own email list, or trying to
search Google looking for email addresses.

We can instantly provide you with a list of, say, 10 or
20,000 email addresses of potential customers that you
can reach out to immediately. By using this method, you
can easily triple your business in 30 days or less.

We recommend emails are crafted properly to ensure
that they are opened, read and acted upon.

Make sure to review your email content before sending it
out. Alternatively, at Data Bubble, we can provide you
with some valuable insights into how to make emails
more effective.

7. Create a lead generation offer

A lead generation offer is a great way
to generate enquiries

Everybody loves stuff that's free, right? Offering a free
eBook, taster session or trial is a great way to let
customers see if what you offer is right for them. It helps
to build trust and engages potential customers with you
in the buying process.

A lead generation offer is a great way to generate
enquiries (or in sales talk: leads) and it works best if you
capture the contact details of the prospect so that you
can get in touch with them.

Imagine creating an eBook that helps your customers
with an issue or “pain point”. To generate leads, you
provide the eBook to them in exchange for their email
address using a well-crafted web page or landing page.

When someone grabs a free copy of your eBook, you can
drop them an email to see if the eBook helped, and to ask
if they have any questions or need any help.

What a great way to generate a lead and then convert
them into a paying customer! It's also a proven
technique, used by professional marketers.
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You can also take your marketing to the next level by
creating a flow of automated emails providing further
tips and advice, as well as special offers.

This helps to build trust and increases the conversion
rate (the number of enquiries that become customers).

A lead generation offer needs to be promoted properly to
reach large audiences. Otherwise, they are just great
conversion processes that operate on a small sales
funnel of opportunities!

You can combine your lead generation offer with email
marketing, posting in Facebook Groups and even Google
Ads to reach thousands of potential customers in a very
short time!

Ready to grow your sales?

If you are ready to grow your sales (which we are sure
you are after reading this!) then why not contact Data
Bubble to see how we can help? We would love to have a
chat with you.

We have a huge amount of experience helping
businesses to grow their business, and were sure we can
help you as well.

We are so confident of our approach, we are happy to
offer a free 30-minute chat to understand your business,
and to give you some further ideas for business growth.

To book your appointment with Data Bubble, click
the button below.

Grow your
business faster
with Data Bubble!

Click the button below to visit
our contact us page

Let's chat!
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